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Solusia Names Fred Go as Vice President, Marketing

ATLANTA - (MARCH 5, 2007) — Solusia, a national provider of turnkey, end-to-end
products and professional services to wireless carriers, today announced it has hired
Fred Go as Vice President, Marketing. Go brings more than 15 years of marketing
leadership and entrepreneurial experience in technology and telecom to Solusia. In his
new role, Go is responsible for all strategic marketing, branding and communications
initiatives.

Prior to joining Solusia, Go has served in various marketing leadership roles with
emerging and fast-growth Atlanta-based technology companies including Reflex
Security, AirDefense and Innoverse. While with Reflex Security, he successfully
launched three strategic products, gaining highly visible industry recognition with awards
such as SC Magazine’s Best Buy, Best of Interop®, and the RSA® Exhibitor Impact
Award. At AirDefense, Go played a key role in the development of the marketing
strategy, helping define and implement its go-to-market plans. The company’s
achievements were recognized with the TMA Award for Excellence in Technology
Marketing.

Earlier in his career, Go helped launch Innoverse, a telecom start-up that partnered with
Norwegian carrier Telenor, and OCN, one of the first internet service providers in
Atlanta. He holds a bachelor’s degree in Management from Georgia Tech.

"Fred is a very strong addition to our management team," said Chris Moccia, founder
and COO of Solusia. "Fred's long track record of successful marketing management and
creativity will be critical to Solusia's next phase of expansion. We are looking forward to
the new ideas and energy that Fred will bring to us as we move forward."

About Solusia

Solusia, a national firm exclusively focused on delivering turnkey, end-to-end products
and professional services to the wireless industry, is headquartered in Atlanta, Georgia
with offices in Dallas, Orlando, Boca Raton, Richmond and San Diego. Since 1998,
Solusia has been partnering with major wireless carriers and equipment manufacturers
and has played a major role in the explosive growth of the wireless industry. Our service
portfolio spans real estate acquisition services to a full complement of turn-key products
and professional services, and throughout its evolution, Solusia has continued to add
world-class talent throughout the ranks of the organization to improve its performance
and increase our customers’ satisfaction. For more information, visit www.solusia.com.
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